
Is this offer made for you? 

Then contact us today! Send your job application to bent.serritslev@rubiomonocoat.com

Good luck!

REGIONAL TECHNICAL SALES MANAGER 
Wood Protection 
 
Rubio Monocoat is one of the leading brands for innovative wood finishing. We are a fast-growing brand, 
located in Izegem, Belgium. We are active in more than 80 countries and have built a worldwide community. 
Because of our international expansion, we are looking for a Regional Technical Sales Manager.

Your role: 

 › You will engage, develop and drive the sales channel network jointly with the regional head to ensure 
focus and development of the Rubio Monocoat portfolio. 

 › You will arrange frequent market visits to key markets with primary focus on the professional market and 
with an eye on the quality industrial market.

 › You will be responsible for sales volume through a growing sales network and, to a lesser degree, for the 
direct sales to a few, selective industrial accounts.

 › You will visit markets outside of your home base – monthly – with focus on  
  training of sales partners, 
  engaging in joint sales calls,  
  participating actively in local trade shows,  
  seminars and workshops,  
 supporting larger projects, 
  further expanding our network within the wood community.

 › You will drive our business plan and forecasting with sales network.

Your profile: 

 › You are a senior, industry professional sales manager with strong application / technical background to 
engage with decision makers, hands-on approach and attention to details.

 › You have industry knowledge in the wood / timber / coating or furniture industry, preferably with some 
experience either technically or commercially in wood treatment, protection and maintenance.

 › Well established relationship / connections within the industry in at least one but preferably several 
countries.

 › Strong interpersonal skills and ability to communicate professionally in English plus at least one local 
language. Mandarin language skill is an advantage.

 › Passionate and with a desire to make a difference and positively influence the business.
 › Ability to work in a small team, self-driven and self-supportive.
 › Able to travel frequently

Employment/Engagement Options: 

 › Home base can be Thailand, Malaysia, Singapore, Vietnam or Indonesia.


